PRIMARY CONTACT PERSON

Provide contact information for the primary point person

for the contest entry.


First Name:
Max


Last Name:
Stoner


Title:
Marketing Manager


Email:
max@glaceeng.com


Phone:
(717) 731-1579

COMPANY or institution INFORMATION

Provide contact information for your business (if you have formed a company. A company not having yet been formed will not be a detriment to your application.)
1. If  your submission is a New Product or Service:


Company:
Crown, LLC


Website:
www.crownllc.us


Phone (main):
(504) 957-4689


Number of employees:
2


Incorporation type:  
LLC

Year founded:
2009


Industry sector:
Oil and Gas

OR

2. If your submission is an academic research project:

Research Institution:



Department:


ADDRESS


Address1:
935 Gravier Street


Address2:



City:
New Orleans


County:
Orleans Parish


State:
LA


Zip:
70112

TEAM

Provide the names and titles or areas of focus of your leadership/management/research team.


Name:
Tim Elmhurst


Title or Area of Focus:
Operations Manager


Name:
Lionel Sutton


Title or Area of Focus:
Financial Manager



Name:
Max E. Stoner


Title or Area of Focus:
Marketing Manager



Name:



Title or Area of Focus:




Name:



Title or Area of Focus:


Technology Development/Commercialization Plan

This is the most important section of the entry form. Each field has a maximum length of 800 characters, so be succinct and specific.

Before beginning, review the sample entry form and contest application instructions included at the end of this document. 
DO NOT SUBMIT ANY ITEMS IN HARD COPY.

Only applications submitted through this website will be considered.

NOTE: All items submitted to this contest

will be destroyed after the contest.

Market Opportunity:  Oil, gas and coal industries that require the treatment of frack water and/or acid mine drainage.  It is especially good for the remote sites in PA that are far from disposal facilities and the sources of clean water for the fracking process
Description of your technology/product/service:  The self-contained trailer takes the frack water or acid mine drainage and cleans it up for beneficial reuse or disposal.
Customers:  Gas drilling companies, coal companies and any parties responsible for cleanup of contaminated water before returning it to the environment.
Customer Problem:  The method of disposal of frack water and the distance of trucking in clean water for the fracking process and the trucking out of the frack water cost the drilling companies a considerable amount of money and tears up the local and state roads as a result of the truck traffic.
Value Proposition:  This process will resolve many of the issues related to the disposal of frack water and trucking in of clean water to the remote drilling sites.  It should make economic sense and be more environmentally friendly than current methods employed.  The local municipalities should enjoy the reduced truck traffic on local roads.  It will also reduce the number of complaints of damaged roads.
Intellectual Property:  This process has patents pending and also uses proprietary technologies.
Competitive Advantage:  This process can treat from 80,000 to 100,000 gallons of frack water or acid mine drainage water per day while only utilizing 7 gallons of diesel fuel per hour.  The unit is easy to mobilize and production of clean water can begin quickly after arrival on the site.  The processed water may be able to be disposed of on site or at a wastewater treatment plant that has sufficient hydraulic capacity to accept the flows.  The dissolved solids typically seen in frack water are lowered by this process below the 500 ppm which is acceptable for normal wastewater treatment plants.
Team:The primary members of the team are Tim Elmhurst (Operations), who lives in Ohio and has been involved in the oil and gas fields for many years.  He is working on the issues involved in Ohio and West Virginia from the shale drilling operations in those 2 states.

Lionel Sutton (Financial), works in New Orleans and is responsible for overseeing the construction of the process equipment and the testing and improvements to the unit.  He has substantial experience in the oil and gas field, mainly in Louisiana and Texas.  He is also involved with other types of equipment used in the oil and gas field.

Max E. Stoner (Marketing), is an environmental engineer based in Camp Hill, PA who is marketing this process equipment for Crown, LLC in the northeastern US for addressing the environmental concerns seen during the last several years in PA as well as surrounding states.
MISCELLANEOUS INFormation

How did you hear about this contest?  It was advertised by AFREC, the Alternative Fuels Renewable Energies Council, based in Wormleysburg, PA
Website of your local newspaper:  www.pennlive.com
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